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1. TENIKA

KQAIKOZ MAOHMATO?Z: MB130 | EZAMHNO: B

MAGHMA: | MApPKETLVYK Blompoioviwv

QPEZ AIAAZKANIAZ
NIZTQTIKEZ MONAAEZ: 6 (ANA EBAOMAAA): 2

NPOANAITOYMENA MAOHMATA: | OXI

FAQ2ZA AIAAZKAAIAZ: | EAAHNIKH

2. zZKOMNoz

JKOTOC TOU Habnuatog ival n Katavonon Twv TMEPLEXOUEVWV TOU MAPKETIVYK eEELEIKEVLEVOU YLa Ta Blompoiovta,
N yvwon Twv omoiwv cuviualOUEVES E QUTEC TNG VEAS PpLhocodiag Kal TNG TexVoAoylag Twv MPolovIwy auTwy, va
MPocSwWooUV OTOUG UETAMTUXLAKOUE POLTNTEG UL OAOKANPWHEVN avTiAndn: wg Sle€ayetal pla €psuva ayopas,
Mw¢ va oxedlactolv ta Blompoidvta mou emBupel n ayopd-otdxog, Tw¢ vo Kaboplotolv ol KATAAANAEG
OTPATNYIKEG, TIWG VO KATAPTLOTEL Eva OAOKANPpWHEVO OXESLO PAapKeTIVYK (marketing plan) kal mwg va diateBolv ta
TPOIOVTA ATMOTEAECUATIKA OTNV Ayopq, LKAVOTIOLWVTAG KAL TNV ETIXEIPNON KOL TOUG KOTAVOAWTEG 0TO MAALoLO TNG
Blo-olkovopiac.

3. ENAEIKTIKO NEPIEXOMENO

e HAsltoupyia Kol 0 0TOXOG TOU CUYXPOVOU MAPKETLVYK yla Ta Blompoiovia

e ‘Epsuva Qyopag ETIXEPAOEWV Tapaywyns Plompoioviwy (avaykaildotnta, OStadikaocia €psuvag ayopdg,
£PWTNUATOAOYLA)

e Avamnrtuén véwv Blompoioviwy — KUkAog {wng autwy

e Tunpatomnoinon tng ayopdg — MpoodLlopLlopog TN ayopag-oToXou

e KavaAila Slavoung Kal mopAayovTeg ou Tta emnpedlouv

e OAoOKANpWUEVN OTPATNYLKN EMLKOVWVIA

e EmMwvupia eMLXELPOEWY, ETOLPLKI ELKOVO KL KOUATOUPQ, OPXEC Kal agleg

e TwoAdynon Blompoidviwv

®  JTPATNYLKEG LAPKETLVYK ETXELPNOEWV

e Kataption oxedlou PAPKETIVYK

4. MAOHZIAKOI zTOXOI
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Me tnv emtuyn oAokAnpwaon tou padnuatog o ¢pottntrg Oa sival os Béon va:

e Edapudlel TIC OUYXPOVEC OPXEC TOU HAPKETIVYK YLOL TNV QMOTEAECUATIK A£LTOUPYLOl HLAG EMLXElpnONG
napaywyng Blompoiovrwv.

o Alefdyel o €psuva ayopdg, WOTE VO TPOOSLOPILoEL TIG aVAYKEG Kal €MOUMIEG TWV KOTAVOAWTWY Kol va
oxebLaoel Ta katdAAnAa Blompoiovta ou Ba pmopéoouv va StateBolv otnv ayopd.

e Anuoupyel T KOTAAMNAeg TpoUMOBECEL yla TNV EMITUXN OVATTUEN €VOG VEOU Plompoioviog kot va
elaylotomnolel Tig bavotnteg amotuxiag Tou.

e  TUNUOTOMOLEL TNV ayopd VEWV TIPOLOVTWY Kol Vo TtPpoaSLopileL TNV ayopa-oToxo.

e [lpooblopilel kat va Slaxelpiletal aMOTEAEOUATIKA Ta KATOAANAOTEPA KavaAla Slavopng Twv Blompoioviwy
(logistics), kat ta amoBéupata tng emyeipnong, wote ta mpoidvta va diateBolv émou Kot omote Ta {NTd o
TEEAQTNG.

o Eméyel katL va ebappdlel GUYXPOVEG TEXVIKEG YLO TNV ATIOTEAECHATLKY KoL £EUTvn TIPoBoAn NG emLxeipnong.

e JyveldnTomolel MoLeG €lval OL VEEG OTPATNYLKEG yla va €AEoUV TtepLocOTEPOUG UTIOP N dLOUG TTEAATEG KaL va
augnoouv TIg TWANCELS HLag eTatpeiag oto Stadiktuo.

o XtileL kahég oxéoelg oto Sladiktuo mpv TMOUANBOUV Ta véa Blompoidvia, KAl Vo UELWVEL TOV XPOVO TNG
ayopaoTikig Stadlkaciag Tou meAdtn.

e AnULoUpYEL Lo EMWVU LN EMLXELPNON 1 va ipooTtabel oplopéva Blompoidvta va amoktouv brand name.

e XtileL TV eTaplkr) KOUATOUPQ, TNV €LKOVA KAl TOUTOTNTA Kol vo ehapuolel «KaAEG» apxEG Kal afleg otnv
etalpeia.

e [1pocSlopllel TNV MPOTELWVOUEVN TLUN TIWANCNG TwV Blomtpoldviwy (TLHoAdynaon).

o 3xebldlel kot va ePaPUOTEL ATIOTEAECHATLKEG OTPATNYLIKEG LAPKETLVYK.

e Katoptilel éva AMOTEAECUATIKO OXESLO UAPKETLVYK.

B'MEPOZ

5. MEOOAOZ AIAAZKAANIAZ/ AIAAKTIKA MEZA

To Bewpntikd pnadnua yivetat dVo (2) wpeg eBdopadlaiwg kal Sie€ayetal pe xprion H/Y, Staddveleg ppt, projector.
H umoothplen tng padnolaknc Stadikaoiag yivetal peow tng NAEKTpoVIKNG TAatdoppag E-class.

Xpnotpomolouvtal w¢ péca emmAgéov évag SladpaocTtikog mivakag, kabwe kot oktw (8) H/Y oto Epyaoctrplo yla
AoKNon PoLTNTWV O TPOYPAUA EMECEPYOOLAC EpWTNUATOAOYIWV.

MpookaAoUVTaL KATA KALPOUG OMANTEG OXETIKOL |LE TO OVTIKELLEVO TOU HaBAUATOG.

Kabe pia i 6Uo ePfbouadeg Slvovtal epyacieg yla tnv MoKtk g€doknon Oepdtwv mou oxetilovtal HE TO
QVTIKELPMEVO TOU HaBApaTog, evw N TeAKN (6" epyacia) Oa mpémel va avaAdBel Kal eKMovroeL 0 GOLTNTAG (ATOMKA)
UEXPL TN AN Tou e€aunvou tou NMMX.

AlvovTtal ol OXETIKEG KATELBUVOELG, evw TTAOUGLO UALKO Kal 0dnyieg avaptatal oto E-class.

H telwkn epyaoia mepthapfavel mépav TG mMapAadoor o EVTUTIN Kal NAEKTpoVIKN popdn Kot dnuooia mpodopikn)
napoucioon ylwa to emniheyév Béua, oe koboplopévn nuepounvia (cuvnBwg tnv 12" 4 tnv 13" gBdouada
pabnuatwyv). H mapouciaon Stapkel 15" kat akoAouBolv 5 epwTroelg amd Toug MAPeUPLOKOEVOUS doltntég. O
SL6aokwv mapepPaivel — av XPELAOTEL — yLa oXoALaoud, mapatnpnoels, SLopbwoels.

O pottntég BaBuoloyolvtal yla To 6UVOAO TwV EMEOCEWV OTNV TEALK TOUG epyaocia: Katd 70& oTo TEpPLEXOEVO
Kal TG mpodiaypadég ouvtagng kat 30% oTnV MPOETOLUAGCIO TNG NAEKTPOVLKIG TApousiaong Kal TV podopLkn
UTIOOTHPLEN AUTAG.

Ot BaBuol autol mpoopetpwvtal cuvoAlkd 40% otov yeviko Babuo mou Ba AdBouv ol GoltnTEG HETA TNV TEAKN
ypamntn e€€taon tng Bswplag.

6. ANAAYTIKH NEPIFPA®H

H UAn Tou paBdnpuatog €xel wg €€NG:

e Aeltoupyla Kot 0TOX0G TOU oUYXPOVOU HAPKETLVYK yLo Blompoidvta

e Alefaywyn €peuvag ayopag ETIXElpnoswy Blompoidvtwy (oavaykalotnta, Sladkaoia £peuvag ayopdag,
£PWTNUATOAOYLA)

e Avamtuén véwv Blompoiovtwy - KukAog {wng autwv

e Tunuartomoinon tg ayopdg - Mpoadloplopog TG ayopag-oTdxou

e KavaAla Slavopng Kal mTapayovTeg TIou Ta ennpealouv

e OAOKANPWUEVN OTPATNYLKI ETLKOLVWVIA

e Avantuén emwvupiag EMIXELPHOEWY, ETOLPLKA ELKOVA KOl KOUATOUPAQ, 0pXEC Kal agleg

e TwoAoynon Blompoioviwy

* IxedLOOUOG KoL EPAPUOY) OTPATNYLKWY LAPKETIVYK ETLXELPIOEWV

e Kotdption evog amoTteAECUATIKOU OXESIOU UAPKETLVYK
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O dopToG epyaciag Tou padrnuatog €xel wg €€NG:

, Doptog Epyaciag
Apaotnplotnta Efaprivou

AlohEEeLg 26
‘E€L (6) ATOULKEG EPYOLOIEG OXETLKEG LLE TO OVTIKEIUEVO TOU LOOAUATOG 60
MIKPEG ATOULKEG Epyaoieg e€doknong 20
Autotelng MeAétn 44
ZUvolo Mabrpartog

, . . . . . 150
(25 wpeg popTov epyaciog ava MOTWTLKA povada)

7. TPONOZ AZIONOIHzZH2

H emniteuén twv padnolakwv otoxwv Ba aflohoynBel pe Baon €€ (6) cUVOAKA epyacieg KaL T ypartr €€Taon Tou
pabnuoatod.
Mo tv e€acdpalion npofiBacipov Babuol (touhdylotov 5) amatteital n emitevén npoPipacipov Babuol ctov
oToOULOUEVO UEGO Opo £EL (6) EpyacLWV KAl TN TEALKNA G e€€TaoNg.
. Fpartth tehikn e€€taon (60%) mou mephapBavet:

e Epwtnoelg ouvtoung amdvtnong amd 0An tnv VAN tou BLBAiou.

e Emiluon aoOKAOEWV OXETIKWV HE TO QVTIKEIYEVO TOU padruatog (m.X. TwoAdynon, Stadnuion, TWAACEL,

KUKAOG LwAC TPOTOVTWVY).

Il. Emtuyng mapadoon €£€L (6) epyacLwv Kot tapoucioon tng oTopknG TEAKAG (6"°) epyaciag (40%).

8. IYITPAMATA-BIBAIOTPADIA

-Zuyypappa: MNamadomnoudog I. 2010. MApKeTvyK eTtimAwy Kat tpoidviwyv EVAou. EkSooelc AB. StapouAn, ABrva, og. 600, ISBN
978-960-351-848-8-

Mpotewopevn BiAoypadia:

Armstrong G. and P. Kotler. 2009. Eloaywyr oto Mdpketivyk. Ek80oeLg Emikevtpo, ABrva.

Kahn K.B. 2004. The PDMA Handbook of New Product Development, 2nd Edition, London: John Wiley & Sons.

Kotler P. and Keller K.L. 2006. Mdpketivyk Mavatipevt, 12n €ékdoon — Ek66oelg KheldapiBuog. ABrva.

Merle C.C. and C.A. Di Benedetto. 2008. New Product Management, 8th Edition, McGraw Hill-Irwin.

Trott P. 2012. Innovation Management and New Product Development, 5th Edition, London: Financial Times Prentice Hall

AvAwvitng T. kat M. MNanactaBomovAou. Marketing Plans: Mwg va Ixedldlete AmoteAeopatikd Mpoypdupoata MAPKETLIVYK,
Ekb60oeLg ZTapouAn, ABrva.

Mavnyupakn . kat . Zwwpkog, 2005. Meléteg Mepumtwoewv MApkeTvyk. EKEO0ELG ZTapoUAn, ABrva.

Jlwpkog I 2004. Itpatnylkdo Mapketivyk. B Ekdoon EkSOoeLg ZTapoUAn, ABrva

Juwpkog I kat A. BaotAwkomoUAou. 2005. Edappoyr) MeBdSwv AvaAluong otnv Epsuva Ayopdg, Ek8doelg ZtapouAn, ABrAva.

-Zuvadr EMLOTNHOVLKA TEPLOSLKAL:

e Journal of Product & Brand Management (incorporating Pricing Strategy and Practice)
e Qualitative Market Research: an International Journal

e Journal of Product & Brand Management (incorporating Pricing Strategy and Practice)
e Brandweek

e Journal of Communication Management

e Journal of Marketing Communications

e Direct Marketing: an International Journal (now Journal of Research in Interactive Marketing)
e Journal of Direct Marketing (now Journal of Interactive Marketing)

e International Marketing Review

e Journal of Global Marketing (incorporates Journal of Euromarketing)

e Journal of International Marketing

e Industrial Marketing Management

e Marketing Research

e Journal of International Consumer Marketing

" MEPOZ

9. EBAOMAAIAIO MPOPAMMA MAGHMATQN
| HMEPA/QPEZ AIAATKAANIAL: | OA KAGOPIZTEI XYMOQNA ME TO IXETIKO MPOTPAMMA MAGHMATQON

EBAOMAAA* YAH MAGHMATOZ
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o/a

HMEPOMHNIA

ENHMEPQZH A TO MAGHMA. EIZATQrH TO MAPKETINIK BIOMPOIONTQN

1 1" eBdopada e O pOAoG TOU PAPKETLVYK OTLG ETILXELPHOELG
e  TLelval TO GUYXPOVO LAPKETIVYK
EPEYNA ArTOPAX
e Avaykalotnta
e Alablkaoieg épguvag
5 2" eBSopasa e Epyaheia (dsypatolndia, cuAoyr otolxeiwv, cuvtaén epwtnuatoloyiou)
e JTATIOTIKO TPOypappa SPSS — ekuddnon Baclkwv oTolelwv Kataxwpnong
oTolXElWV
e Enefepyaocia epwtnuatoloyiwy
e Epunveio amoteAeopdtwy
MEOOAOAOTIA MAPKETINTK NEQN BIONPOIONTQN
e [lpokatopktiky €peuva (avaluon ayopdg, TEXVIKA KOL  OLKOVOULKA
aflohdynon)
e Aemtopepnc £peuva (HEAETN OVAYKWY TOU Xprotn — KatavaAwtr, avaiuon
3 3" eBSopdda OQVTAYWVLOTIKOTNTAG KL ayopds, OLKOVOULKA avaiuaon, oxédlo Spaaong)
e Avamtuén véou PBlompoidvtog (SOUIKEG, OXESLAOMOC HMAPKETIVYK KoL
napaywyng)
e KatdAAnAol €éAeyxol — SOKLUAOTIKA Tapaywyr — mapaywyn
e [powBnan tou véou PBlompoiovtog otV ayopd
ANANTY=H NEQN MPOIONTQN
e H avaykn tg elcaywyng Blompoidviwy otnv ayopd
e O pbAog NG KavoTopiag otnVv avamntuén vEwv BLompoioviwy
e O kUKAOG Twng Blompoioviwy
e  [1POCWTILKO TIOU CULUETEXEL ETIAYYEAUATIKA OTNV avAartuén Blompoidviwy
4 4" eBdopada o [Inyég Wbewv vEwv Blompoioviwy
e Alablkaoieg yla TNV avamntuén evog véou Blompoiovtog
e Epwtiuata — mpoBAAUOTA Yl TOV TIPOYPOUHOTIOMO TNG £EEALENC €VOC
Blompoiovtog
e Autieg anotuyiag Twv vEwvV Blompoioviwy
e Aladlkacieg kKaToxUPWONG MVEUUATIKNG LOLOKTNGLOG
ANAAYZH ArOPAX - TMHMATONOIHZH
e Kpunpla emloyng ayopwv
e  JTOXOL TUNUATOMOLNONG
5 5" eBdopada e AvdAuon tng TUnpartonoinong
e  SWOT Analysis
e AvGAuon TOU QVTAyWVLOUOU
e Juumepldopd KATAVAAWTWY
KANAAIA AIANOMH2Z - LOGISTICS
e [apdyovteg mou enmnpedlouv TNV emhoyr evog SIKTUOU SLOVOUNAG
e TooUotnua franchise - MAeoveKTAMATA, HLELOVEKTALOTA
6 6" epSopdda . AELO)\(')VI‘](’FI'] Twv KCXVfl?\I.d)V 6L(1Vf)p.l"]q
o IxeblLoOMOG ouoTNUATWY anoBrkeuong
e Aloyeiplon amoBepdtwv
e ANYn amodaong ya tnv Kat@AAnAn smloyn Twv KavoAlwv SLavoung Kat
Sloyxeiplong Twy anoBeudtwv
7 7" eBdopada OAOKAHPQMENH XTPATHIIKH EMIKOINQNIA
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e Anuodoleg oXEOELG

e  Texvoloyia kat Stadnuion

e Internet marketing

e Content Marketing

e  Email Marketing

e Social Media Marketing

e Awadnpon oto diadiktuo

e Kputipla emdoyng péowv dtadrpwong

e ITOXOL KOl CUYXPOVEG TEXVIKEG powBnong
e [poetoacio oxediou mpowBnong

TIMOAOTHZH
e [Mapayovteg nou emdpolv oTnV TLLOAOYNoN
8 81 gBdouada e TUUOAOYLOKEG TAKTLKES

e  Emloyn pebodou Tipohdynong
e [opadeiypota — aoKNOELG

BRANDING NEQN NMPOIONTQN

e Xtiowo kat Staxeipion ¢Aung etatpeiog

e  Ta KOWA XOPAKTNPLOTLKA TIOU €XOUV OL LOXUPOTEPEG UAPKEG TOU KOGOU
9 9" eBSopada e Em\oyr SLaKpLTIKWY OTOLXEIWV TNG LAPKAC

e XtloOo TNG ETALPLKNAG ELKOVOG

e Y00£TNON ULOG VEAG ETALPLKAG KOUATOUPAG

e Aflomotia etatpeiag

BRANDING NEQN MPOIONTQN
e  EMKoVwVi OTO ECWTEPLKO KAl EEWTEPLKO ETALPELAG
e ETOLPKEG OPXEG KaL afieg
10 10" eBSouada e Eudavion kat cuprnepltdopd TOU MTPOCWIILKOU ETALPELAS
e  Edappoyn marketing audit
e  Etalpwkn Kowwvikr EuBivn
e Meléteg nepinmtwong Branding véwv Blompoiovtwv

ZYNTA=H 2XEAIOY MAPKETINIK NEQN BIOMNPOIONTQN
e ITPATNYIKOG OXESLOOUOG

11 11" eBSopada e ‘Opapa Kot armooToAn TG emyeipnong

e  KaBoplopdg otoxwv

o Alapopdwon oTpaTnyLKNG

ZYNTA=H 2XEAIOY MAPKETINIK BIOMPOIONTQN
12 12" eBbopada o JTPATNYLKEG LAPKETLVYK ETILXELPNOEWY
e JUvtagn oxediou papketvyk (marketing plan)

13 13" eBSopada MapousCLACELG TEALKWV EPYOCLWV LaBUATOC

*ANADEPONTAI 3Tz EBAOMAAES TOY AKAAHMAIKOY HMEPOAOTIOY

10. YNOXPEQZEIZ ®OITHTQN

YNOXPEQTIKH MAPAKOAOYOHZH ZE MO20ZITO 70% TOYAAXIZTON TQN 13 MAOGHMATQN - MAPAAOZH KAl
MAPOYZIAZH EPTAZIQON

11. AANH ZXETIKH BIBAIOTPADIA

https://academic.oup.com/ajae/article-abstract/95/2/512/71364
https://www.researchgate.net/publication/262153345 Marketing of Biological Products
http://journals.usamvcluj.ro/index.php/agricultura/article/download/12835/pdf
https://ec.europa.eu/growth/sectors/biotechnology/bio-based-products en
https://ec.europa.eu/growth/sectors/biotechnology/bio-based-products_en

https://www.ecologic.eu/15774
https://www.marketwatch.com/press-release/bioproducts-market-2019-business-revenue-future-growth-trends-
plans-top-key-players-business-opportunities-industry-share-global-size-analysis-by-forecast-to-2025-research-
reports-world-2019-07-12
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https://academic.oup.com/ajae/article-abstract/95/2/512/71364
https://www.researchgate.net/publication/262153345_Marketing_of_Biological_Products
http://journals.usamvcluj.ro/index.php/agricultura/article/download/12835/pdf
https://ec.europa.eu/growth/sectors/biotechnology/bio-based-products_en
https://ec.europa.eu/growth/sectors/biotechnology/bio-based-products_en
https://www.ecologic.eu/15774
https://www.marketwatch.com/press-release/bioproducts-market-2019-business-revenue-future-growth-trends-plans-top-key-players-business-opportunities-industry-share-global-size-analysis-by-forecast-to-2025-research-reports-world-2019-07-12
https://www.marketwatch.com/press-release/bioproducts-market-2019-business-revenue-future-growth-trends-plans-top-key-players-business-opportunities-industry-share-global-size-analysis-by-forecast-to-2025-research-reports-world-2019-07-12
https://www.marketwatch.com/press-release/bioproducts-market-2019-business-revenue-future-growth-trends-plans-top-key-players-business-opportunities-industry-share-global-size-analysis-by-forecast-to-2025-research-reports-world-2019-07-12

12. AIAAZKONTE2

e Ap. NManadomoulog lwavvng,

Mavemniothulo Osccaliag

KaBnyntig, Tunua Aoacoloyiog, Emotnpuwv ZUAou kal xeSiacuou,

13. E-MAIL
| papadio@uth.gr

14. QPEZ TPADEIOY
| TETAPTH 10.00 — 14.00

15. IZTOZEAIAA MAOHMATOZ 2TO E-CLASS
[Aev Exel akoun etoluaotei]

16. TPOMNOZ KAl HMEPOMHNIEZ ENAIAMEZHZ KAI TENIKHZ EZETAZH2

Kata tn Siapketa tou e€apnvou Ba mpaypatonolnBouv €L (6) CUVOALKA Epyacieg, EK Twv omoiwv n 6" (teAwkn) Ba
napouotaotel tnv 13" efSopdda padnudtwy.

H tehkn e€€taon tou pabnpatog Ba yivel otnv enionun eéetaotikn epiodo tou MM,

O AldaoKkwv

Ynoypadn

Yehida 6



mailto:papadio@uth.gr
https://eclass.uth.gr/courses/GD-LARISSA237/

